TRADEPENDING

In-Store Negotiation

Using the TradePending Market Report as a negotiating tool.

What should | do?

1.) Pull up your in-store closing tool link
This link allows you to value vehicles in your market without creating a new trade lead.

plugin.tradepending.com/

2.) Put trade vehicle details in with customer present.
This keeps things as transparent as possible for the customer.
TradePending Market Report

2018 Toyota Corolla XSE Sedan
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2.) Dealers Deductions
Go over the dealer deductions

Save more whenyou trade-in
Didyou know that trading in your old carwhen you buy a car can save you money. Based on the estimated
trade-in value you could save $306

at the bottom and eXp|a|n the Great News! You can get more buying powerforyourtrade
process from value of trade to $306

retail value. Cite NADA for
Dealer Advertising Cost and

Overhead‘ Comparable Vehicles

47vehicles like yours for sale or recently sold within 50 miles
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Your Vehicle’s Estimated Value

List Price Range $16,252 — $17,565
Estimated Discount From List (3%) $1,172
Dealer Re-Conditioning $1,518
Depreciation $239
Dealer Advertising Cost 1 $245
Average Dealer Overhead 2 $683
Dealer Net Profit 3 $506

Estimated Value to a Dealer: $16,806 _$19,897
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